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Commit to excellence 

in everything that you 

do and success will 

ultimately follow.

Matt & Heid Junge, 
Brokers

Office: 541-757-1781
V. Mail: 541-753-0880, x222
Matt’s Cell: 541-760-9071
Heidi’s Cell: 541-760-9016

Fax: 541-757-8369
Email: jungeteam@tncrealty.com

Matt and Heidi are a husband and wife team committed to providing clients with 
expertise in both selling and purchasing residential, rural, investment, and equestrian 
properties. In addition to offering honesty and integrity without exception, Matt and 
Heidi promise to provide the premier service that all of their clients deserve. As a “team,” 
Matt and Heidi will offer meticulous attention to detail, client care and communication to 
reduce the level of stress sometimes associated with a real estate transaction.

Their motto is, “Commit to excellence in everything that you do and success will 
ultimately follow.”

Heidi was born and raised in Corvallis and grew up in the same home her entire life in 
NW Corvallis on Vineyard Mountain. Heidi began riding horses at the age of eight and 
learned early on about farm management and equestrian facilities. Heidi and her father, 
Hans Neukomm, volunteered to read and process the water meters in Vineyard Mountain 
giving her an intimate knowledge of the area, customer service and an early respect for 
natural resources. She attended Crescent Valley High School, participating in horseback 
riding events, German club, soccer and track. During high school, Heidi earned extra 
money to pay for her horse by giving riding lessons to classmates and children with 
disabilities. In her free time she was trained professionally in the areas of Western riding 
and dressage, eventually riding competitively all over Oregon further enhancing her 
knowledge of equestrian farm layout and management. Heidi is still an active equestrian; 
however, leisurely trail riding has taken precedence over competitive riding.

Matt is a native Oregonian, born in Portland and raised in Central Oregon. While 
growing up in Madras, he delved into the outdoors every weekend with his family. 
In high school, Matt enjoyed weight lifting and excelled in sports including football 
and wrestling. After graduating from Madras High School he attended Eastern Oregon 
University, eventually transferring to Oregon State University and majoring in 
political science.

Matt and Heidi met while both were attending Oregon State University. Heidi, after 
working in vet clinics in the Willamette Valley, specializing in client care and education, 
chose to hone her skills with people by pursuing a career in real estate. Matt and Heidi 
have been in the real estate profession since 2005 and 2006, respectively. Heidi practiced 
real estate in Central Oregon with her husband’s family while Matt practiced real estate at 
a luxury resort featuring custom, high-end homes.

Matt and Heidi decided to move back to Corvallis after the birth of their son, Lucas, as 
they appreciate what a great community Corvallis is and all of the benefits it offers for 
raising a child. Matt and Heidi spend most of their free time outdoors surfing on the 
Oregon coast, snowboarding in the Cascades, and hiking throughout Oregon.
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Make our entire staff aware of your listing

Submit your property to the Willamette Valley Multiple Listing Service

Place yard signs and directional arrows where allowed

Invite all of our brokers to tour your property

Place your property on a regional Realtor tour

Enter your listing on our web site – www.tncrealty.com – as well as www.realtor.com, 
midvalleyrex.com, zillow.com, and many others. 

Feature your property as a “New Listing” in our next full color Real Estate Guide, and schedule 
it to be advertised on a frequent basis

Your listing may appear in the Mid-Valley Real Estate Extra, Capital Press, Lebanon Express, 
Dallas Itemizer, or The Brownsville Times.

Send postcards to your neighbors letting them know your property is for sale (it might be 
perfect for someone they know)

Schedule an Open House, if appropriate

Provide informational property flyers, for inside your home as well as outside when appropriate

Recommend any changes to your property that might make your property even more appealing 
to prospective buyers.

Pre-qualify and pre-screen all prospective buyers as much as possible

Give you valuable feedback from potential buyers and brokers who have toured your property

Update you on any changes in the real estate market that might affect the sale of your home

Represent you in all negotiations, always seeking the best possible price and terms for you

Timely communication regarding all physical inspection contingencies, mortgage status, title 
and escrow procedures once an earnest money agreement has been accepted.

But that’s not all! You will also benefit from Town & Country Realty’s institutional advertising. 
Our broad marketing program includes television and radio spots, newspaper ads, and ongoing 
sponsorship of community events and organizations.

Why settle for less? Let Town & Country Realty make selling your property an easy and pleasant 
experience.

A leader in mid-Willamette Valley real estate since 1951, we’re proud to be locally 
owned and operated, investing in the communities where we live, work and play.
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As Part of Town & Country Realty’s Comprehensive  
Advertising Program, We Will:
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National & Local Survey Results

WHY OUR BUYERS CONTACTED US

*Graph based on survey results of our past clients for January 1, 2009 thru November 30, 2009.

Local Survey Results of Our Clients January - November 2009:

WHERE BUYERS SEARCHED FOR HOMES

	 All	   First-Time	 Repeat
	 Buyers	   Buyers	 Buyers

Internet	 90%	 93%	 87%

Real Estate Agent	 87	 88	 86

Yard Sign	 59	 58	 60

Open House	 46	 43	 51

Print Newspaper Ad	 40	 40	 41

Home book or Magazine	 26	 24	 27

Home Builder	 18	 15	 21

Television	   8	   9	   7

Relocation Company	   4	   2	   5

Billboard	   6	   6	   5

*Graph based on the National Association of REALTORS® 2009 Profile of Home Buyers and Sellers.

WHERE BUYERS FOUND THE HOME 
THEY PURCHASED

*Graph based on the National Association of REALTORS® 2009 Profile of Home Buyers and Sellers.

National Association of REALTORS® Profile of Home Buyers and Sellers 2009
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TOP 10 OFFICES	 CLOSED VOLUME	 MARKET SHARE

Town & Country Realty............................$80,312,200.........................25%

Keller Williams Realty..................................$60,159,122.........................18%

Re/Max Integrity..........................................$60,051,855.........................18%

Coldwell Banker Valley Brokers...................$50,369,041.........................15%

Northwest Realty Consultants.....................$21,038,526...........................6%

Windermere Willamette Valley....................$11,451,237...........................4%

Prudential Real Estate Professionals...............$6,819,490...........................2%

The Hasson Company REALTORS®................$6,558,950...........................2%

Landmark Realty ..........................................$5,420,311...........................2%

Quantum Properties......................................$4,847,510...........................1%

Corvallis Market Share • January 1, 2009 – November 30, 2009

TOP 10 OFFICES	 CLOSED VOLUME	 MARKET SHARE

Re/Max Integrity..........................................$39,948,908.........................19%

Coldwell Banker Valley Brokers...................$34,539,736.........................17%

Town & Country Realty............................$26,395,387.........................13% 

Keller Williams Realty..................................$23,028,165.........................11%

John L. Scott...............................................$16,142,990...........................8%

Windermere Willamette Valley....................$13,876,903...........................7%

Hayden Enterprises Realty...........................$12,912,455...........................6%

Wines Realty...............................................$12,057,725...........................6%

Conser Realty & Associates...........................$7,580,519...........................4%

Western Homes Realty..................................$4,843,675...........................2%

Albany Market Share • January 1, 2009 – November 30, 2009
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36% of our buyers say they contacted us because they saw one of our signs. And the 
more people who call us, the more people we have a chance to tell about YOUR property. 
So whether it’s residential, commercial, or an investment property, you can trust the 
experts at Town & Country Realty to create interest in your property.

Town & Country Realty Signs
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Town & Country Realty’s listings are displayed on several high-traffic Web sites, giving your listing 
maximum exposure locally and world-wide. From local websites like tncrealty.com & midvalleyrex.com to 
well known national real estate web sites like realtor.com & Google maps, your property will be seen.

On the Web

At least 90%* of all  
buyers use the Internet 
in their property search. 
That’s why we have a 
user friendly website 
to keep your listing 
accessible to buyers 24 
hours a day. 

We have averaged over 
21,000 hits per day 
since we launched our 
new website site in 
February 2009.

www.tncrealty.com

*Data based on the National Association of REALTORS® 
2009 Profile of Home Buyers and Sellers.
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See all the mid-Willamette Valley listings online at www.tncrealty.com

After Hours Call:

Meredith Baughman .. (541) 753-0880 x229
Mike Briggs ...................... (541) 753-0880 x227
Norm Brown ..................................(541) 619-1817
Lee Eckroth .....................................(541) 760-4742
Marcy Eastham  ............ (541) 753-0880 x252
Michelle Fowler ...........................(541) 740-8294
Chris Francis .................... (541) 753-0880 x233
Sue Garmon ...................................(541) 752-7212
Frank Gast ......................... (541) 753-0880 x228

Christine Hauser ........... (541) 753-0880 x237
David Ispas .....................................(541) 740-3996
Heidi Junge .....................................(541) 760-9016
Matt Junge .....................................(541) 760-9071
Jason Kammerer .........................(541) 760-3459
Tricia Kocurek ...............................(541) 760-3228
Melanie Marshall ......... (541) 753-0880 x241
Susie McCracken ........................(541) 929-5228
Shirley Peterson ............ (541) 753-0880 x251

Tom Rondeau ................................(541) 760-3863
Suzanne Rushman ....................(541) 990-8773
Susan Schmidt .............................(541) 740-7431
Karen Schneider ............ (541) 753-0880 x277
Jill Schuster....................... (541) 753-0880 x254
Pete Seker .......................... (541) 753-0880 x226
Clare Staton ..................... (541) 753-0880 x223
Hong Wolfe ....................................(541) 740-9497
Lanny Zoeller .................. (541) 753-0880 x231

Corvallis Offi ce
455 NW Tyler Ave • 541-757-1781 • 888-741-9141

After Hours Call:

Melinda Abresch ........................(541) 730-6003
Jeff Amsberry ................ (541) 924-1644 x216
Nathalie Anderson .................. (541) 979-3438
Doug Burton ................................ (541) 928-5082
Leanna Langley ......................... (541) 908-2582
LeAnn Headrick ......................... (541) 974-4859
Sharon Klouchek ........ (541) 924-1644 x216
Jessica Pankratz .......... (541) 924-1644 x236
Patsy Pieschl ................................ (541) 979-8412

Allen Prouty ................... (541) 924-1644 x238
Amy Prouty ................................... (541) 990-9439
Art Prouty ...................................... (541) 990-9438
Adele Skoda ................................. (541) 981-1004
Edna Smith.................................... (541) 974-6204
Linda Taylor .................................. (541) 926-2466
Joe Vincent .................................... (541) 979-2898
Nancee Wines ............................. (541) 928-2203

Albany Offi ce
1117 Pacifi c Blvd SE • 541-924-5616 • 888-741-9140

HOURS

Mon-Fri
8AM-5:30PM

Sat
9AM-3PM

BALANCE INDOORS & OUT LIVING
2005 Legend Tour of Homes property on a large corner lot offers incredible 
living with gourmet kitchen & large family room with gas fi replace. Upstairs 
has spacious master suite with 2 walk-in closets & double vanity sinks, 2 more 
bedrooms, offi ce & laundry. Expansive covered back patio with tastefully 
landscaped backyard has water feature. 3-car garage. GFA heat & Central AC.
#618156	 Corvallis	 $395,000

GORGEOUS & AFFORDABLE
Go ahead & fall in love! It’s affordable! This meticulous ranch-style home 
has everything you’ve dreamed of: like a light & bright kitchen completely 
remodeled with custom cabinets & beautifully tiled fl oors, a master suite with 
full bath, 2 more bedrooms & full bath, plus hardwood fl oor entry & hallway 
make cleaning a breeze. Newer vinyl windows throughout. GFA/AC.
#618070	 Albany	 $179,000

PICTURE PERFECT!
High quality home in small community with quick commute to Albany, Corvallis, 
Lebanon or I-5 offers private master suite separate from the other bedrooms, 
open fl oor plan, and spacious kitchen with lots of cabinets & breakfast bar. 
Outside has raised garden beds, fruit trees, fenced yard with sprinkler system 
& covered patio for barbecuing & entertaining.
#NEW	 Tangent	 $228,900

www.tncrealty.com

REAL ESTATE GUIDE
October 16, 2009

REAL ESTATE GUIDE
Every 1st & 3rd Friday

For The Mid-Willamette Valley

GREAT CURB APPEAL
Pristine home welcomes you right from the start 
with lovely landscaping, area for RV parking, 
separate shop in back, fenced backyard with 
covered patio & garden area.  Updated cabinets, 
countertops, fl ooring & gas range in the kitchen. 
Family room has brick fi replace with gas log.
#NEW	 Albany	 $182,500

SPECTACULAR SETTING!
Nice home on private street across from Booth 
Park. Fireplace & wall of windows in living 
room, convenient kitchen with new stainless 
stove & double ovens, 2 bedrooms, 1.5 baths, 
inside utility. Lots of storage in carport, shop & 
attic. New roof in 2002, covered patio. 
#609876	 Lebanon	 $169,900

WELL CARED FOR DUPLEX
Great, well-maintained duplex in a convenient 
location with a long-term tenant in one side. 
Close to schools, bus line & more. Each side 
has 2-bedroom & 1 bath. Carports with 
storage & nice fenced backyards. Seller will 
carry contract. 
#618123	 Albany	 $153,900

FIRST TIME BUYERS!
Grab this opportunity to have your own home 
or just a great rental investment property. 
Conveniently located close to schools & bus 
lines, this 3-bedroom, ~1190 SF home has newer 
paint inside & out, some new fl oor coverings, 
and more. Vaulted ceiling in living room.
#618050	 Albany	 $123,900

GRAB THIS CUTIE!
Conveniently located close to the hospital 
& schools, this 2-bedroom home is perfect 
for fi rst time home buyers or as a rental 
investment. Appliances included. Attached 
single-car garage & large backyard with 
covered patio.
#618417	 Albany	 $105,900

SPACIOUS CHURCH AVAILABLE
This spacious church has lots of possibilities! 
Building includes a sanctuary with 240 person 
capacity, nursery, 4 classrooms, 2 offi ces, 5 
bathrooms & full kitchen. Fenced playground & 
abundant off-street parking. Property consists 
of 5 city lots. Includes 2 rental homes.
#618125	 Albany	 $649,000

BEAUTIFULLY MAINTAINED
Many updates including granite kitchen 
counters & extensive hardwood fl ooring in this 
4-bedroom, 2.5-bath home. Kitchen/great room 
combo with gas fi replace. Offi ce/4th bedroom 
on main level. Upper level has large bonus/hobby 
room, 2 bedrooms, full bath, plus master suite.
#618064	 Corvallis	 $299,900

COUNTRY LIVING
Well-maintained 3-bedroom home on large 
.82-acre dividable lot has vintage charm with 
original crown molding, butterfl y hinges, crystal 
door knobs & more. Unfi nished basement, 
double garage, 2-story studio/shop with deck. 
Conveniently located near shopping & hospital. 
#609702	 Salem	 $270,000

SINGLE-LEVEL ON HALF ACRE
Ranch-style 3-bedroom, 2.5 bath country living 
home with convenient access to Albany & 
Corvallis. Enjoy hardwood fl oors, beautiful birch 
cabinetry & doors, sandstone fi replace in living 
room & so much more. Garage has lots of built-
ins & half bath. Separate shop/studio. 
#616715	 Corvallis	 $269,000

OPEN FLOOR PLAN
Come see this nice 3-bedroom, 2-bath home 
with neutral colors that makes a great base for 
any style. Easy to appreciate the open fl oor plan, 
the large kitchen with breakfast bar & combo 
dining area, as well as the large living room with 
gas fi replace. Fenced backyard, 2-car garage. 
#618043	 N.	Albany	 $249,900

SPACIOUS HOME ON SPACIOUS LOT
Classic ranch-style home has huge open living 
room with fi replace, expansive kitchen with lots 
of storage, 3 bedrooms, 2 baths, & park-like 
yard. Newer gas furnace, heat pump & 40-year 
roof. Two-car garage is extra deep with separate 
gas heating & covered RV parking in back.
#614745	 Albany	 $235,000

GREAT LOCATION
Conveniently located near the hospital, school, 
Wildcat Park & bus line, this comfortable 3-
bedroom, 1.5 bath home has a cozy living room 
with wood burning fi replace & large family 
room. Spacious backyard with large deck & 
enchanting tree house. All appliances included! 
#618197	 Corvallis	 $227,500

EVERYTHING ON ONE FLOOR
Nice single-level, 3-bedroom home located at 
the end of dead end street. Vaulted ceilings 
with 2 skylights & ceiling fan in great room. 
Kitchen shines with oak cabinets, breakfast bar 
& comes complete with appliances. Spacious 
mater suite with bay window. Private patio.
#618321	 Corvallis	 $199,980

WOODED SETTING
Very nice 2-story townhome located in wooded 
setting of comparable properties. Close to 
parks, shopping, bike paths & school. Featuring 
updated kitchen with stainless steel appliances, 
gas fi replace in living room, master suite with 
walk-in closet, inside utility. Single car garage. 
#610174	 Corvallis	 $191,500

FANTASTIC 3-BEDROOM CONDO!
Welcome to this fantastic 3-bedroom, 2-bath 
condo. Hardwood fl oors, granite countertops, 
stainless steel/black appliances & craftsman-style 
cabinets are just some of the wonderful assets 
here. Master suite with large closet & jetted tub 
in bath. Close to OSU. Covered parking.
#618062	 Corvallis	 $189,500
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NEW LISTING

Your property will be featured 
frequently in our full color, four-page 
Real Estate Guide that is inserted the 
1st & 3rd Friday of the month into the 
Corvallis Gazette-Times and the Albany 
Democrat-Herald with a combined 
readership of 28,000. 

An additional 1,000 copies are 
distributed around the mid-Willamette 
Valley to newsstands at local 
businesses.

An Adobe Acrobat version is also 
available on our website 24/7 
at http://www.tncrealty.com/
RealEstateGuideOnline.pdf

Town & Country Realty’s Real Estate Guide

Sometimes people in your 
neighborhood have family 
or friends who’d love to 
live there as well. That’s 
why when you list with 
us we send postcards 
to 50 homes in your 
neighborhood, letting your 
neighbors know that your 
home is for sale.

www.tncrealty.com

Just Listed
I N  Y O U R  N E I G H B O R H O O D

Neighborhood Postcards
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Let Us Help You Solve the Real Estate Puzzle!
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